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Christopher P. Nugent, ASA 			Valuation and Asset Management Professional



EXPERIENCE       





2005-present	Bluechip Asset Management, LLC, Denver, Colorado, www.bcamasset.com 
Principal, Independent Consultant

Bluechip Asset Management is an appraisal and asset management services company with and valuation company specializing in services for the equipment finance industry. Staff appraisers have over 25 years of experience in machinery and equipment appraisals, spanning a wide variety of assets from basic industry: covering solar, high technology, medical, mining, oil & gas, processing, rail, marine, semiconductor, transportation and diverse assets.

Performed appraisals and valuation projects for equipment leasing and finance companies, banks, SBA lenders, ABLlenders, FDIC banking related entities, government entities, and private parties. Performed valuations and appraisals in rail, energy, transportation, marine, electronics, industrial, and other markets. Performed ASA appraisals and asset management services including residual analysis, portfolio reviews, equipment inspections, and remarketing.

Purchased and sold assets in the US, Europe, and Asia; developed and trained users on an asset and transaction tracking and reporting system.

Led company in management and strategic planning. Conducted business development at trade shows, forming relationships with financial institutions, attorneys, and service providers. 


2007-2016	Key Equipment Finance, Denver, Colorado, www.kefonline.com 
Vice President, Asset Management

One of the largest bank-owned leasing and financing companies in the US, with an $8 billion portfolio and $4.5 billion per year of new equipment financings.

· Performed equipment valuations and residual management for equipment financings, leveraged leases, lease advisory services, and portfolio syndications.
· Managed team of 28 asset managers in North America, Europe, and Asia to consistently exceed gains and risk targets. Hired, trained, and provided leadership to a diverse group of asset managers from new college hires to industry veterans.
· Developed powerful metrics and models for managing portfolio performance which increased investment ROE.
· Conducted business development and new market development in a variety of markets.
· Frequent speaker at industry conferences; published articles in finance industry trade journals; conducted webinars and training classes.
· Currently serving on Executive Committee of Equipment Leasing and Finance Association, Equipment Management; Committee Chair 2015-16.
· Frequent customer contact including product marketing; Series 7/63 licensed.
· Led and managed oversight committee for residual and portfolio management methodology.
· Developed and managed industry broker relationships and equipment remarketing.
· Designed improved policies and procedures for portfolio compliance, FASB, and risk management testing.
· Responsible for asset management in technology, solar, healthcare, transportation, rail, marine, energy, solar, and other verticals.





2000-2005	Babcock & Brown LP, San Francisco, California, www.babcockbrown.com 
Asset Management, Valuation

Babcock & Brown is a global merchant/investment-banking firm that specialized in acquiring, managing, and arranging financing for a target spectrum of large ticket assets, projects and other opportunities around the world.  Babcock & Brown arranged financing, principally lease financing, for over $100 billion of assets during 2000-2005, including aircraft, rail, and semiconductor equipment assets. Managed fleet of 225,000 rail cars, marine, and over 200 commercial aircraft.

Responsible for equipment valuation, residual risk management, equipment trading, vendor programs, and portfolio valuation.  Developed rigorous, quantitative residual methodologies which were used in marketing residual and equipment investments and related products to banks, private equity, and other financial institutions. 

Performed valuation and due diligence for acquisitions and fairness opinions.  Constructed complex financial models and discounted cashflow analysis of potential investments.  Built and negotiated with investors ROI models and cashflow sharing agreements.

Provided residual and collateral research, asset management, and remarketing in major verticals:
· Aircraft; commercial and business
· Rail – leveraged leasing, lease arranging, and portfolio management of 225,000+ car portfolio
· Marine
· Semiconductor


1996-2000	Comdisco Electronics Group, San Jose, California,  (now GE, www.cefcorp.com/GES/  )
 Residual Value Manager

Equipment leasing company operating in a variety of markets including semiconductor, industrial, life sciences, healthcare, construction.

Responsible for equipment valuation and asset management. Managed staff including market and residual analysts.

Improved and automated residual evaluation and portfolio valuation processes to support efficient operation of a high volume operating leasing business.  Designed, developed and implemented a new automated residual quoting, approval, and management system.  Managed portfolio valuation process including systematic valuation, comprehensive asset tracking, and portfolio database management.

Performed market research and evaluation of new product market segments, resulting in the successful launch of new products and services in leasing markets.


1991-1996	Telogy, Inc., Menlo Park, California, www.telogyinc.com  
Director of Asset Management

Responsible for portfolio and product management for test equipment leasing, rental, sales, and asset management businesses.  Evaluated products, markets, and technologies to ensure optimal performance of a $200 million portfolio of equipment.  Managed 10 major product lines of equipment with respect to equity investment, marketing performance, vendor alliance negotiation, portfolio performance, and return on investment.

Assessed markets and technologies to determine appropriate equipment and product investments.  Directed $20MM per year of investments and managed a $250MM portfolio of assets.  Successfully launched new product investments in half a dozen new industry segments of the test equipment market.  Improved company’s return on investment through measurable  results.

Built and successfully used new and highly quantified investment and product ROI metrics for evaluation of product performance and of product managers; previously no good numerical measures of profitability were present.

Managed and executed startup and operation of a small ticket operating lease program, including all products, pricing, documentation, underwriting, staffing, and equipment functions.  Researched markets and expanded business into related and new market segments.

Managed staff of 8 including product managers, market analysts, and financial analysts.




1989-1991	USL Capital, San Francisco, California,  (now GE, www.ge.com  )
Residual Evaluation Group, Equipment Finance Division

Researched equipment markets to determine residual values and policies for business equipment leases.  Performed equity structuring and portfolio analysis for business equipment leasing program with transaction sizes of $25,000 to $10 million.

Researched and produced written management reports for new leasing business and vendor program markets resulting in consistent portfolio growth.  Experience in transportation, IT, telecom, medical electronics, industrial, and other markets.  Improved residual quoting system resulting in faster service to lease customers.



1986-1989	Frost & Sullivan, Palo Alto, California, www.frost.com
Director of Research

Managed and held P&L responsibility for the industrial/electronics division of a market research company, Frost & Sullivan.  Generated  approximately $2 million of annual revenue.  Responsible for business planning and competitive analysis, in-house and client project management, methodology design and data analysis, proposal and report writing and presentation.  Presented papers at industry conferences.  Manage staff of 10 analysts.  Produced, edited, published, and marketed over 20 market research reports per year in industrial, energy, and technology markets. Exceeded budget and sales goals every quarter and published 100% of projects on time. Researched and wrote ten major market research and forecasting reports for Frost & Sullivan and for several other market research companies.  


PUBLICATIONS, CONFERENCES:
  Published articles in a variety of financing industry trade journals
  Equipment Management Committee, Equipment Leasing and Finance Association, Committee Chair 2015
  Frequent speaker at appraisal and leasing industry conferences
  Conducted webinars in asset management and appraisal methodology

EDUCATION:
  BA Statistics, University of California, Berkeley
  MBA – Santa Clara University 

ACTIVITIES:
  American MENSA, member
  CASA (Court Appointed Special Advocates), Board of Directors
  Running, cycling, photography
  Real estate investing
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